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Taylor. All three gentlemen were enthusiastic golfers, so that the conversation soon turned to this subject, which was kept up, not only until the colonel had been escorted to his carriage, but long after Mr. Taylor and the captain had returned to the office, where by this time some three other subordinates, besides myself, were waiting to see Mr. Taylor. I finally got so impatient that I broke in on the two gentlemen with a: "Hang your golf talk, gentlemen, it has lasted long enough. I arn here to do business and want attention."
The effect of this was about the same as a thunderbolt from a clear sky, and sent the captain out of the door and Mr. Taylor back to his desk, where I sat down with him to transact the business in hand. Before starting in, however, I felt that a humble apology for my extreme rudeness was in order, but Mr. Taylor waived it aside by a most kindly pat on my back, at the same time saying, "Mr. Barth, it is all right. There are times when it is a subordinate's duty to call a superior's attention to his duty, and that is all you did." I can recall a number of superiors I have had in the past, that would have all but fired me, if they had been in Mr. Taylor's place.
Perhaps the greatest lesson taught some of us by Mr. Taylor, is the value of confidence in general principles and general experiences.
I have thus never forgotten the absolute confidence with which he some twelve years ago assured a certain prominent manufacturer that the recent favorable reports the latter had received about greatly improved conditions in a plant in another city in which he was interested, could not represent